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Where design
meets culture.

The Dallas Decorative Center is the premier anchor of the Dallas Design District — a
landmark destination where luxury design, architecture, and hospitality converge.

Home to an exceptional collection of furniture, lighting, textile, and lifestyle
showrooms, the Center sits at the intersection of design and culture, surrounded
by the district's most celebrated restaurants, galleries, and creative businesses —
including acclaimed dining destinations such as Carbone.

Strategically positioned along Hi Line Drive — steps from Virgin Hotels Dallas and
the Hi Line Connector Trail — the property offers unmatched visibility, walkability,
and connectivity within one of Dallas's most dynamic neighborhoods.

More than a traditional design center, the Dallas Decorative Center functions as the
heart of the district's evolving lifestyle ecosystem — where luxury brands, interior
designers, and discerning consumers intersect. For premier brands, it presents a rare
opportunity to establish a flagship presence within a curated environment defined by
design excellence, culinary destination appeal, and an engaged creative community.

fraft coffee + wine + food

The information contained herein is deemed reliable; however, Falcon Realty Advisors makes no warranties, guarantees or representations as to the accuracy thereof.
The presentation of this information is submitted subject to change in conditions and price, corrections, errors, and omissions, and/or withdrawal without notice.
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Located just off the Dallas North Tollway between the Park Cities and North Dallas
— and only minutes from Uptown, Turtle Creek, and Downtown — the Dallas Design
District sits at the center of the city's most affluent and design-driven corridor.
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Long established as the epicenter of interior design in Dallas, the neighborhood has J ' ARBONE & CAREONE VINO &= AP wl
evolved into one of the city's most dynamic lifestyle destinations, where world-class - G [ o g 00 TIC ] = A
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hospitality concepts. T/ o 4 am = A °
Anchored by destinations such as Virgin Hotels Dallas, Carbone, and The Tango Room, S il T?e;ag; i .
the district attracts interior designers, luxury brands, and high-income consumers who ™ 5 . - ’
move seamlessly between design, dining, and culture throughout the day and evening. i 3 ‘ ' % D30 = =
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The result is a neighborhood unlike anywhere else in Dallas — a place where design 9 o E ' 1
influence and destination hospitality converge. A e

The energy Is here.
The audience is here.
All that's missing is you.
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1617 hi line drive | dallas,

Rooted in design,
leading the future
of the district.

HN_JCAPITAL

P A R T N E R S

Ownership at 1617 Hi Line Drive is backed by one of the Dallas Design
District's most influential stakeholders. In partnership with McCourt
Partners, HN Capital controls more than 40 acres and approximately
800,000 square feet across 19 buildings in the district, encompassing
over 125 showroom, retail, restaurant, and creative office tenants. The
portfolio includes prominent names such as Schumacher, Major Food
Group, Hwood Group, Padel Haus, Ann Sacks, and Janus et Cie, along with
landmark properties like 1935 Hi Line and Virgin Hotels Dallas — reflecting
both scale and long-term commitment to the neighborhood.

Beyond ownership, the group is actively shaping the district's next chapter.
Planned future development at Hi Line Square — a mixed-use project
at Stemmons and Oak Lawn featuring a 17-story office tower, 30-story
residential tower, and 45,000 square feet of retailand dining — underscores
a strategic vision to create a cohesive, walkable, design-forward urban
environment. This depth of ownership and forward-looking investment
positions 1617 Hi Line Drive within a thoughtfully curated, institutionally
backed district built for sustained growth.
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E Dallas Decorative Center
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TYPES OF REAL ESTATE LICENSE HOLDERS:

« A BROKER is responsible for all brokerage activites, including acts performed by sales agents sponsored by
the broker.

« A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
* Put the interests of the client above all others, including the broker’s own interests;

¢ Inform the client of any material information about the property or transaction received by the broker;

* Answer the client’s questions and present any offer to or counter-offer from the client; and

* Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an
agreement with the owner, usually in a written listing to sell or property management agreement. An owner’s
agent must perform the broker’s minimum duties above and must inform the owner of any material information
about the property or transaction known by the agent, including information disclosed to the agent or subagent
by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the
buyer, usually through a written representation agreement. A buyer’s agent must perform the broker’s minimum
duties above and must inform the buyer of any material information about the property or transaction known
by the agent, including information disclosed to the agent by the seller or seller’s agent.

Falcon Realty Advisors 497539
Licensed Broker / Broker Firm Name or Primary Assumed Business Name License No.
Timothy Hughes 335775
Designated Broker of Firm License No.
Sales Agent / Associate’s Name License No.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain
the written agreement of each party to the transaction. The written agreement must state who will pay the broker and,
in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an

intermediary:
* Must treat all parties to the transaction impartially and fairly;
* May, with the parties’ written consent, appoint a different license holder associated with the broker to each party
(owner and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party
to the transaction.
» Must not, unless specifically authorized in writing to do so by the party, disclose:

- that the owner will accept a price less than the written asking price;

- that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

- any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to
represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of
the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY
ESTABLISH:

» The broker’s duties and responsibilities to you, and your obligations under the representation agreement.

« Who will pay the broker for services provided to you, when payment will be made and how the payment will be
calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create
an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy
for your records.

Buyer / Tenant / Seller / Landlord Initials

thughes@falconcompanies.com 972-404-8383
E-Mail Phone
thughes@falconcompanies.com 972-404-8383
E-Mail Phone
E-Mail Phone
Date





